
Steady Improvement
Executive Summary

The West Michigan Industrial market strengthened during the fourth quarter

to close out 2007 with positive absorption which lowered vacancy rates. The

fourth quarter had over 240,000 square feet of space taken off the market,

bringing 2007’s total absorption to approximately 1.3 million square feet.

The utilization of this space translated to a drop of sixty basis points in the

vacancy rate, from 9.4 percent during the first quarter of 2007 to 8.8 percent

at year-end.  

Although demand for large, owner-occupied space remained steady,

demand for space less than 25,000 square feet increased during the sec-

ond half of 2007. The fourth quarter was the most active quarter for user

sales in 2007, which indicates a renewed trend toward users purchasing

instead of leasing as interest rates continue to decline. However, leasing

activity remained steady in the second half of 2007 with an increase in

shorter term leases, as many users require a greater degree of flexibility in

their space planning strategy. As a result, lease rates for short-term and

long-term leases have become nearly identical.

In the coming year, the industrial market will continue to see growth from

locally-based manufacturers and increasing interest from companies outside

the region. Speculative construction will be almost non-existent, while rede-

velopment of older manufacturing space will remain a lower cost option to

many users in 2008. Overall, the health of the industrial market will be driv-

en by locally-based companies that are working to apply their automotive

and furniture manufacturing expertise toward new markets such as medical

devices, aerospace, and defense industries.

Industrial Vacancy Rate*

* All Product Types
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“The West Michigan industrial
market has and will continue to
slowly, but surely improve in
spite of all of the negative fac-
tors affecting it.” 

Steve Marcusse, CCIM
Vice President

Industrial Advisor
Industrial Group
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Some of the data in this report has been gathered from third party sources and has not been independently verified by Grubb & Ellis|Paramount
Commerce. Grubb & Ellis|Paramount Commerce makes no warranties or representations as to the completeness or accuracy thereof. 

Industrial Market Snapshot West Michigan Fourth Quarter 2007
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Grubb & Ellis|Paramount Commerce is pleased to announce that they represented the following companies in industrial transactions
during the fourth quarter of 2007:

Major Transactions

Inventory: Industrial Inventory includes all muti-tenant, single tenant and owner-occupied buildings with size thresholds from 7,500 square feet.

Construction Type: Speculative (“spec”) construction is designed to attract tenants likely to be in the market when the project is leasing. Build-to-suit construction is
designed for a specific tenant.

Industrial Product Types: Industrial buildings are categorized as warehouse-distribution, general industrial, R&D/flex and incubator based on their physical characteristics
including percent office build-out, clear height, typical bay depth, typical suite size, type of loading and typical uses.

Vacancy and Availability: The vacancy rate is the amount of physically vacant space divided by the inventory. Vacant space includes both vacant direct and vacant sub-
lease space. The availability rate is the amount of space available for lease divided by the inventory.

Net Absorption: The net change in physically occupied space over a period of time.

Asking Rent: The dollar amount asked by landlords for available space expressed in dollars per square foot per year. Industrial rents are expressed as triple net where all
costs including, but not limited to, real estate taxes, insurance and common area maintenance are borne by the tenant on a pro rata basis.

Average Weighted Asking Rent: Average market rent where the asking rent for each building in the market is weighted by the available space in the building.

Industrial Market Terms and Definitions

5062 Kendrick Ct. SE
Sale

31,750 SF

John Kuiper, SIOR, CCIM

Derek Hunderman, CCIM

Randy Bronkema, SIOR,

CCIM

17 Building Portfolio 
Sale

571,944 SF

Duke Suwyn, SIOR, CCIM

John Kuiper, SIOR, CCIM

Airport Business Park
Four Leases

Randy Bronkema, SIOR,

CCIM

Steve Marcusse, CCIM

Distribution Facility
East Bernstadt, KY

Sale

217,746 SF

Chuck King, SIOR

* Grubb & Ellis statistics are audited annually and may result in revisions to previously reported quarterly and final year-end figures.




